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Mick  Miller, WMBA, Rezltor®,  GRI,
ABRE MREF, BFOR, Green, SFR
Call ortext: (317 913-4B615
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My Pledge
of Ferformance

Because | am committed to preparing you fo be an
educated buyer, | will:

= 5hve you the most vital Information on avallable homes
» Keep you aware of changes in the real estate marke|

= Arrange 3 tour of areas, schools and key points of
interest

= Provide nelghborhood Information on municipal
services, schools, churches, etc.

« Check applicable zoning and bullding restrictions
 Disclose all known facts about properties | show you

+ Collect pertinent data an values, taxes, utility costs, etc.

« Point out strengths and weaknesses of all properties
you choose to view

« Explain forms, contracts, escrow and settlement
procedures

 Discuss loan qualification and processing

Because | am commiited to helping you save time,
I wili:

» Provide ready access to all MLS-listed properties

= Assist you as needed on all unlisted properties

= Help you select for viewing only those homes that fit
your neads

= Show you homes only In the price range most suited to
your finances

« Provide you a list of qualified attorneys, home
inspectors or other service providers

« Arrange for necessary property inspections with the
senvice providers you select

Because [ am committed to helping you find the best
value, I will:

= Prepare studies of property values In chosen areas

« Perform a market analysis on chosen properties

+ Discuss financing alternatives

= Sge that you get a complete estimate of all costs
invohved

« Advise on offers on properties

= Write and present your purchase agreement to the
saller

= Megotiate on your behalf

Because | am committed to you—my buyer—I will do
all of this, plus:

= Keep your personal information confidential at all times

« Stay In touch with you from the day you start your
search until the day you move in

» Coordinate all aspects of the sale and closing

+ Be reimbursed with a commission anly when we
successfully close a transaction {unless other terms,
such as an hourly rate, have been agreed upon).
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Buyer Need Analysis

Home Attribute
Analysis

Finaneial Loan
Analysis

Buyer's Rep Agreement

This is the
process

We Serve

we’ll use * You!

Purchasing
. Market Analysis | Recommendations \

Y

Contract Offer &
yo ur Negotiations

home!

_ Coordination & Closing
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Finding a new home can be exciting, But deciding

what you truly want 2nd need—and can afford—:zan

buyer’s representative can play a key role in helping

be challenging. Making these decisions begins with  you sort out vour options. He or she can also offer

important Insights specific to your local market

setting priorities among many difierent preferences.

Here are many of the considerations you'll want to discuss with your buyer’s rep:

BASIC HOME FEATURES

* Do you prefer a single-family
detached home, townhomes,
condominium, or other type

of proparty?

+ Desired number of bed rooms
and baths

+ Preferences regarding kitchen,
dinirg, family rooms, etc. and
preferred home layout

+ High-pricrity home features,
such as kitchen appliances,
firzplace, atc.

+ Other types of rooms nesdad
(e.g., a home office ora
hnhky spacal

+ Storage spaces (closets,
basement, an outdoor shed, etc.)

* Meed fora garags or
parking space, and if 5o,
for how many cars?
OTHER HOME PREFEREMCES
+ Ranch, two story, split level, etc.
+ Age and style of home

(Victorian, bungalow, modemn, ste.)

* How important is enargy
efficiency or other gresn
hiorme featuras?

NEIGHE ORHODDS/LOCATION
+ Commuting considerations
(to work, shopping, atc.)

“* Proximity to desirable features
(such as a community cenber,

exercise facility, schodl, hospital, etc.)

+ Views—how important is to find
your ideal view (owerkoking a park,
for example) or avoiding a bad one
(a busy highway)?

LOT CHARACTERISTICS

# Size and shape, including back,
front and side yards

*+ Landscaping considerations—the
need for open play areas, privacy.
patic space, decking, etc.

+ Home crientation—is it important
for your home to face a particular
direction?

LIFE AT HOME

* If you'll be sharing your home
with children, pets, live-in parents
or others, how doss this impact
your housing preferences?

Both now, and in the future?

(For example, pets may requirs a
fenced-in yard; older parents may
dictate cne-floor lwing. )

“+ Prozimity to neighbors

RELATED COSTS
+ Homeowner association fess?

+ Property taxes

TRADE-OFFS

+ How much do you want to inwest
in a homa beyond the purchase
price, sither firancially or in terms
of sweat equity, if you can't find
exactly what you want?

i Are you willing to consider other
neighborhoods that provide
batter affordakbility?

RESALE

*+ How keng doyou plan to live in
thiz home? How doss this impact
thie type of horme you will buy,
how much you'll spend, and your
choice of location?
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One-Time Expenses

Appliances

Will the appllances In the
home nead upgrading—now or
In the near future? Don't forpet
to check out the water heater
and HVALC.

Fumiture

Maowing from a one-bedroom
apartment to a three-badroom
house often means you'l
nesd more furniture. Evaluate
furniura needs and cosis for
YOUr new home.

Remadeling

Bafore purchasing a homea
that needs remodeling, ask
a contractor fo give you an
esfimate. Homeowners often
underestimate the costs.

Ongoing Expenses

Principal, interast, taxes, and
Insurance (PITI}

If you have a fixed rate morigape, the
payment will remain the same for the
Iife of thee loan. Taxes and Insurance
may Increasa.

Homeowner Assoclation Fees

Fees or assessments for a condo,
towmhousa or single-family home with
an assoclation can Increase yearly.
Compare fees of similar properties
lIme-by-lne. Check what the fee
Includes; for example, wtilities gas,
elaciriclty, parbage pickup, and water.
‘Watch out for speclal assessments for
capital repairs and Improvements to
COMMON areas.

Exterior maintenance

Replacing the roof, painting the siding
of trim, sealing the driveway, sealing
the deck, replacing windows, guiter
cleaning or repair, saptic and well
malntenance are just some of the
additional exterior maintenance cosls
In owning a home. Some jobs you

can do yourself, but others require
professionals. Don't forget the tools
that go along with home maintenance:
POWEr Washars, COMprassors, heavy-
duty ladders, and power fools.

Interior malntenance

If you've been renting, your landlord
probably picked wp the tab for repairs
and general maintenance. Once

yiou own your home you'll be footing
the bill. You will nead o maintain

appliances, plumbing and electrical
systemns, carpats, floor and wall
coverings, and so on.

Utilities

I wou are renting, you're probably usaed
to budgeting for wtilities. But the cost of
heating a one-bedroom apartmeant can
pale In comparison with the bills for an
gniire housa. A real estate professional
can help you find out about the curmant
pccupant’s costs but family size and
usage Impacts those numbears.

Yard care and snow removal

Plan on buying a lswnmower and
other landscaping tools or budget for
a professional lawn service. Include a
sniow showvel or snow blower f you live
I a cobd climate.

Pest control

Depanding on location, be sure to
schedule a termite Inspection before
you purchase a home. Purchasing

a termite Infestation bond may be In
order. Even if thera Is no Infestation
at the time of the Inspaction, that's no
euarantes these or other pests won't
show up.

Transportation Costs

Don't forpet to calculate fransporiation
cosis whether by public transportation
or your own vehiche. Budget for gas,
oll, Insurance, tires, and regular
maintenance. Will you need to
purchase another car to take care of all
of the family's transportation neads?
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Buyer’'s — THOU SHALT NOT!!!

Buyers can sometimes forget with all the excitement surrounding the buying of
their new home to take precautions as related to their credit and funding profile.
Closing’s have been known to have “gone south™ as a result of some purchase
made prior to closing.

Once a buyer gets pre-approved and the process is started, they should not do
anything that might affect their credit.

1. Thou shalt not change jobs, become self-employed or quit your job.

2. Thou shalt not buy a car, truck or van (or you may be living in it)!

3. Thou shalt not use credit cards excessively or let your accounts fall behind.

4. Thou shalt not spend money you have set aside for closing.

5. Thou shalt not omit debts or liabilities from your loan application.

6. Thou shalt not buy furniture.

7. Thou shalt not originate any inquiries into your credit.

8. Thou shalt not make large deposits without first checking with your loan officer.
9. Thou shalt not change bank accounis.

10. Thou shalt not co-sign a loan for anyone,

If you are in the process of buying a home, remember that your credit must not
change or be affected in any way uniil you actually sign the paperwork and get
possession of your new home. Lenders will not only look into your credit when
you first get pre-approved, they will check it again (and sometimes again and
again) before they let you sign the morigage. If you want to buy new furniture for

your home or change jobs, just be patient. There will always be time to do it
AFTER the closing.

g g g R R g g S
N g R R N S

T e o oy

FERLEL LT

iii LON L1¥HS NOHL — s 42Ang

T T

BRAN SRR SN AL S MR SN S N AN L A A N NN AN S MRS R B R



Purchasing with
Realty Side by Side, LLC

REALTY

SIDE BY SIDE, LLC
PENING DOORS TO YOUR REAL ESTATE SUCCESS...PSALMS 20:4,5

Need advice to A BPOR takes the mystery out of what price to offer
set the offer on a home.

price?

Real estate professionals with a BPOR certification
have earned the knowledge and skills to help you
accurately make an offer on a home. By evaluating
comparative properties by location, neighborhood, and
features, a BPOR can give you confidence that the
resulting offer price is not left to chance. Also, giving
confidence when negotiations begin...

¢ BPO

A BPOR (Broker Price Opinion Resource) is a member of the Mational Association of REALTORS®
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¥ | Buyer shall apply promptly for all financing described below and make every reasonable effort to
obtain credit approval for the financing (Credit Approval). Buyer shall furnish all information and
documents required by lender for Credit Approval. Credit Approval will be deemed to have been
obtained when (1) the terms of the loan(s) described below are available and (2) lender
determines that Buyer has sat
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Executive -
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The University of Texas at Dallas S @areen vesignation
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When you choose a real estate broker you need to seek someone who
has the education and skill to understand how best to represent your
interests as well as navigate the complex real estate process. Nick has
an MBA degree from UT Dallas, also achieved the coveted GRI
(Graduate Realtor® Institute) certification, the MRP certification; and
the SFR, ABR, BPOR, and Green designations, which require experience
and education to achieve.

Nick is also a HUD approved Broker. : BPD

Broker Price Opinion Resource

SHORT SALES & FORECLOSURE
RESOURCE CERTIFICATION ‘
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What do | need to know about Nick Miller?

First and foremost, Nick is not going to try to tell you things about himself that are untrue or misleading in order to
make himself (or this company) appear to be something that it is not. Nick believes that honesty and integrity
trump every other character trait.

What education and expertise does Nick have?

* Nick graduated Summa Cum Laude from the University of Texas at Arlington with a Bachelor of Science
Interdisciplinary Studies degree (1998);

* also holds a Master of Business Administration degree from the University of Texas at Dallas (2005);

* is a certified Six Sigma Black Belt (as well as Green Belt) (2009);

* has met the stringent educational requirements of the State of Texas to earn a Real Estate Broker license (2009)
(as well as Real Estate Salesperson license previously - 2007);

* Nick has been a continuous learner his whole life and expects to continue studying, learning, and growing in
various business and technical adventures — Nick has also achieved the following designations: GRI, ABR, SFR.
Green (GRI — Graduate Realtor® Institute; ABR — Accredited Buyer’s Representative; SFR — Short Sale and
Foreclosure Resource; Green — Eco-Friendly, Sustainable, real estate and construction)

* Nick also participates with the Collin County Independent Brokers Network (IBN).

What kind of business experience does Nick have?

* Nick has worked and excelled in various capacities throughout his life both technical and business related. He has
worked as programmer, manager, consultant, process improvement expert, entrepreneur, as well as real estate
sales. With his first entrepreneurial adventure he was engaged with product & service development, sales &
marketing, and manufacturing, and holds a US Patent (6,095,736).

* More significantly, is a father and faithful husband and has been engaged in volunteer activities much of his life
such as performance, teaching, and leadership.
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Financial analysis & representation

* Discuss financial situation =>» assist with the appropriate financing approach
* Get financing approval =>» pre-qualification/pre-approval — understand the difference
* Buyer representation =>» understanding why it is necessary to have Buyer representation

Preferences & Shopping!

* Home Analysis & preferences =>» investigate and understand your preferences related to
pricing, features, location, and other key aspects
* Shopping! =>» we recognize that finding a home in some ways is very

similar to shopping. We'll make this a great journey as you
search for that home of your dreams
Purchase analysis and recommendations
* All Real Estate paperwork =>» contracts, disclosures, signature services, etc.
* Review of market conditions =>» to analyze pricing and market factors
* CMA (Comparative Market Analysis) = analyze market conditions & competition; discuss home features & best case
purchase scenarios; recommended purchase price

Negotiations & Closing

* Contract Negotiations =>» understand contracts; advice & opinion; fiduciary responsibility
*Electronic Signature services =>» provide convenient means to sign documents

* Net sheet analysis =>» provides for better decision-making during contract negotiations
* Coordination =>» Title Company; Mortgage Company; Buyer's agent; etc.

Move-in & the future
* Finalize & the future => we’ll help you understand the next steps and make sure you don’t miss
anything — moving, insurance, home warranty, homestead exemption, utilities transfer, .etc.
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66 People like you...

Thank you for your knowledge, time, prayers and friendship. We
apprecigted it =0 much!

1 have told everyone | know how greatl it was working with you and how
much we learned, post it everywhers!

JEA

Purchasing with
Realty Side by Side, LLC

66 ThankYou

We just really want to Thank you and Melanie for EVERYTHING you
guys did for ws. Our friend i going through the house buying process
now and her reallor i= not informing them of important dates, things o
=ign or look for efc. They didnt know whal “option period” meant. {1
TRIED to convince her to call you!!!} We really just appreciate all your
knowledge and lime explaining things to u=. | have been helping out our
friend and showing her your notes and emzils and | know she's hitting
herself in the head for not calling you. Thank you! Thank you! Thank
_',-"I.'Jl'..':':':I

P& We LOVE thizs house!!!

JP

6 Diligent and helpful...

We are =0 thankful to Mick Miller for being =o diligent in helping us find
our new home and being such a greal partner in our search. Nick is
very sggressive in finding homes that met our criteria and made the
tranzaction 20 much easier by keeping vs informed of what to expect.
He negotiated & great des! for us and walked us through the entire
process. We would recommend o anyone buying or selling a home as
he iz never more than a phone call away.

Johnny R
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Ginny and | were truly blessed when
Mick Miller was recomimended to us
a& a parther for our home search in
Texas.

While he tirelessly escorted Ginny fo
numerous home showings in the
area, Mick kept me updated over the
phone as | could not leave Omaha
during this time. He was always
responeive, attentive and listened. |
felt as though [ was in each home
with therm as Mick described the upside and downside of each property
as though he was buying it for himselfto live in.

Mot only was he professional in helping us through some difficult
proflems during our "tlose" closing process, e is an excellent
negotiator and helped us get the biggest bang for our dollar. Mick
fnows the real estate business inside and out. He always acted in my
best interests and was completely candid and honest in all dealings

I would most definitely recommend him to anyone needing to buy or
sell 2 home.

Thank you for your great service to us, you were patient and shared Mike & Ginny
your knowledge making house shopping fun!

GW
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What do others say?
“Nick is not only a great Christian...but an honest business man.” Brenda (2012)

“Very Professional! Great Service! Honest! Extremely patient and Reassuring! And now a good friend!”
RL (2012)

“Thankful for our wonderful realtor, Nick Miller, who not only prayed
for us to find our dream home, but fought for us to get exactly what
we wanted at an amazing price! Because of his diligence and patience,
WE GOT THE HOUSE! We highly recommend Side by Side Realty, to
ANYONE looking to buy or sale in the Dallas/ Fort Worth areas... YOU

WILL NOT BE DISAPPOINTED!.” Kim (2012)

“I am so grateful to Nick who helped us to close on our home last week. Not only was he
professional in helping us through some difficult problems with titles and tax liens, etc., he
was also a good friend who encouraged me along the way. Thankfully, everything worked
out, just the way Nick said it would. | would definitely recommend him to anyone needing
to purchase a home. JP (2012)
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What do others say?

“Thank you for the lovely plant and especially for helping us find our new home. The more time we
spend here, the more we love it. Having it is a blessing and we are so grateful for your help.” H & C
(2012)

i

Melody and this whole experience has been relatively stress free
and exciting. Above, all we admire your honesty and integrity and
patience. You can probably use these qualities to distinguish
yourself from the other realtors.

To me -in a biased way - it is probably due to the Christian
experience - as when one has a comfortable relationship with
Christ, it manifests itself in the way we conduct ourselves and how
we live our lives.” Robert (2010)

f “Melanie and | feel we have been blessed to have met you and
Respect

“Thank you for EVERYTHING! | have never had another agent take such a personal AND
prayerful interest in a home. You have been a blessing!!!” Elaine (2011)
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What do others say?

“Wonderful, awesome, amazing! PATIENT on both ends, selling and buying. So glad we had Nick
to walk us through everything and praying with us over our decisions! By the way Nick, | LOVE
MY HOUSE!!!” EW. (2011)

“I want to thank you for all you have done in the sale of the house: your patience, persistence,
and prayers. | know sometimes | was not the best client to have, but you stood firm with a
positive and faithful attitude.” Leighanne (2010)

“Including prayer in the process was very refreshing. We really liked how
up front and honest you always were. We were also impressed with how
much time you invested in looking on mls and previewing homes for us. It
was great to have Melody there too! Your patience with us was much
appreciated. The little things you did for us were great including giving us
water, printing out an extra copy of the mls sheets, and meeting with us at
sometimes late hours. Thanks for your flexability. “ A.J. (2009)
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Subject: 6308 Riviera Drive - CDA
Source Envelope:

Document Pages: 1

Certificate Pages: 4

AutoMav: Enabled

Envelopeld Stamping: Enabled

Record Tracking

Status: Original
412172011 7:57:26 PM PST

Signer Events

Nicholas Miller - Broker
NMiller@realtysidebyside.com
Realty Side by Side, LLC

Security Level: Email, Account Authentication
(Optional)
Consumer Disclosure:

Accepted: 1/14/2011 8:56:03 PM

ID: 38422ecc-5150-4e1d-bb88-b6fd331aaad?

In Person Signer Events

Editor Delivery Events

Signatures: 1
Initials; 0

Holder: Nicholas Miller
nmiller.999@gmail.com

Signature
DocuSigned by:
Plicholas Piller - Broker
S51045CATDBA44T
Using IP Address: 76.183.228.130

Signature

Status

Status: Completed

EsEcuRED
Envelope Originator:
Nicholas Miller

2816 Woodpaih Ln @, \
Bedford, TX % 4
nmiller. 999@\ 2

IP Address: ?6 J

Location: DocuSugnO

Timestamp )

Sentl: 4/21/2011 7:58:09 PM PT
Delivered: 4/21/2011 a{}owq %,

Signed: 4/21/2011 8:00:21 Phn--/

Timestamp

Timestamp




Purchasing with

REALTY

e oL SI0E, LG . .
Realty Side by Side, LLC

Let’s Get Started!!

Recommendations:

 Sign a Buyer’s representation agreement

* Investigate funding and borrowing scenarios
* Start looking for that dream house!

B REALTY
bS5 SIDE BY SIDE, LLC

Nick Mille I, MBA, Realtor®,
GRI, ABR®, BPOR, Green, SFR

I
www.RealtySidebySide.com ce



